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Back To The Future

W

elcome to the BSNews Ruby Anniversary issue, a special edition celebrating 40
years of continuous publication. Throughout that time we have changed and
evolved in tandem with the industry, culminating in the BSNews of today.

To all of you participating in this issue we say thank you. A small number of you have
been dealing with the publication since its inception; many others have been with us
for a considerable number of years; and of course there are those of you who have
joined us in recent years.
Apart from the magazine itself, we have been instrumental in helping establishe
industry representative bodies; in promoting the interests and objectives of
professional bodies such as the CIBSE, REGII, MEBSCA, IDHE, etc; and in making
representation to educational institutes, statutory bodies and Government
Departments on behalf of the industry.
We consider it an honour that the building services industry in Ireland - from product
suppliers through to consultants and contractors - regard BSNews as an integral part
of the industry, not merely publishers serving it.
Magazine founder Mr Gerry Murphy, now Chairman of Expo Exhibitions, endorses
this view. "When I first set up the magazine I realised that it was critical to become
deeply involved in all aspects of the industry. It is a philosophy which served me well
down the years and which Pat and Joe embraced when they came to work for me in
the mid 1970s. They continued with this approach when they purchased the title in the
early 1980s and I see that Louise too has the same outlook. I congratulate them for
bringing to fruition with such success what was but a germ of an idea all those years
ago."
In looking back through the archives spanning 40 years, we r~alise just how lUCKy we

are to be part of such a vibrant, dynamic, industry sector. Even more apparent still is
the wealth of experience, technical know-how and enthusiasm there exists across all
market segments. It is obvious that, if we work collectively to maximise this resource,
we have a bright and profitable future ahead.
But commercial success is only half the story. We have also made many friends down
through the years, some of whom - sadly - are no longer with us. We dedicate this
issue to their memory.

~

C~
Pat Lehane

Joe Warren

Louise Byrne

Cover: Concept and painting by Laura Gibney
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Contacts
Bob Gilbert
Robert Gilbert
Noel Walsh

For Instruments & Controls
he name Manotherm is synonymous with instruments and controls in Ireland. It
was established in 1958 by company founder Bob Gilbert who, to this day, is still
very much involved in running the business with his son Robert. The objective at
the time was to provide instrumentation and control solutions for both the process and
research industries using the most advanced equipment available.

T

Right from the outset Bob's vision took in the entire world, not so much in the maats
served but rather in sourcing products and equipment to serve the Irish marketpl~
That he was successful in this endeavour is beyond doubt, the portfolio of today
incorporating major brands from across the globe.
Incredibly, Manotherm still represents many of the the world-leading brands it took on
in 1958. These include West Instruments, Johnson Controls, Bindicator, Seetru, ENFM
and Rueger. Additionally, Dwyer Instruments and GEMS Sensor have been on board
since 1960.
There are many other world-leading brands in the Manotherm portfolio, all of whom
have considerably-long trading relationships with the company. Product types include
flow, level, temperature, pressure, humidity, process and control, and infra-red
measurement devices.
Down through the years the products, equipment and support services provided by
Manotherm has always been at the cutting edge of technology developments. By virtue
of its access to such world-leading names, it was instrumental in pioneering and _
encouraging the acceptance of advanced technological breakth{oughs by Irish indu~try.
Apart from the products and equipment, this same philosophy applies to Manotherm's
applications engineers. All were - and still are - highly-qualified and totally up-to-date
with advancements in the various industry sectors served. All engineering and technical
staff are trained to such a level that they are capable of comprehensively troubleshooting all equipment supplied. They also participate in regular refresher training
courses which are run in-house and also by suppliers and sub-suppliers of specialist
equipment.
Today Manotherm is actively involved in most industry sectors including
pharmaceutical, food, water, power generation, chemical, petrochemical,
semiconductors, mining, HVAC, oil and gas.
Moreover, different industries have varying requirements. To that end Manotherm
combines its extensive product portfolio with the knowledge, experience and technical
know-how of its engineers to develop tailored systems solutions to meet the nuances of
particular industry sectors.
https://arrow.tudublin.ie/bsn/vol43/iss7/1
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Manotherrn Limited
4 Walkinstown Road, Dublin 12.
Tel: 01 - 452 2355/452 2229
Fax: 01 - 451 6919
email: info@manotherm.ie

Read Manotherm

Manotherm Product Types
Temperature

Flow

Counters

Thermometers, Thermostats,
Infrared Thermometers,
Controllers, Digital
Indicators, Transmitters,
Thermocouples/R.T.D's ,
Recorders, mV
Pot ntiometers, T.C
Cable,Tempera ture
Crayons/Labels,
Calibrators.

Meters, Controllers,
Switches, Valves, D /P
Transmitters Regulators
Flowstats.

Production Counters,
Tachometers, and Speed
Meters.

Level

Signal Conditioning

Pressure
Gauges, Transducers,
Switches, Transmitters,
Recorders, Relief Valves,
Regulators, Manometers,
Test Equipment, Calibrators.

Indicators, Controllers,
Transducers, Sight Gauges,
Float Switches.

Transmitters, Isolators,
Converters, SQR Extractors.

Humidity/Moisture

Data Loggers, Chart
Recorders.

Data Acquisition
Humidistats, R carders,
Dewpoint and Moisture
Contents Hygrometers.

Steam Speciality

Pneumatic
Tubing, Fittings, Regulators,
Calibrators, Valves.
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Contacts
Damien Parlour
Seamus Morgan

TEMpAR
The Complete Package From
stablished in 1982 as a service and maintenance company, Tempar Ltd is dedicated
to maintaining the right indoor environment for clients by adhering to the highest
standards of customer care. Whether it is the hospitality sector, retailing, industrial,
commercial, pharmaceutical or food processing, Tempar has the perfect air conditioning
solution.

E

From the outset Managing Director Damien Parlour and fellow Director Seamus Morgan
set very high standards, for both themselves and their team of highly-qualified
engineers. The company motto - The Complete Package - is direct and to the po t.
Whatever the client's need Tempar will deliver a tailored solution, on time and within
budget, anywhere in Ireland.
The experience, skills and technical expertise of Tempar personnel is the perfect
complement to the design service provided by consultants. Additionally, its close
association with leading air conditioning brands further strengthens the package
provided. These include Robur, Montair, Mitsubishi Electric, Sabiana and Chunlan.
Established originally as an after-sales service and maintenance company, clients very
soon began to seek Tempar's advice on the purchase, installation and commissioning of
new equipment. Consequently, there are now two distinct aspects to the business ... the
supply and installation of top-quality, leading-brand products and equipment; and the
provision of after-sales service and planned maintenance services for all industry sectors.
In choosing a product for a particular application, Tempar is not restricted to the use of a
particular brand. Whatever best meets the requirements of the client's needs is selected.
That said, it also has the distribution rights for two leading-brand manufacturers .
Montair close-control a/ c equipment and chillers with free-cooling and heat
recuperation, and Robur modular gas-fired absorption chillers,: chiller heaters, and heat
pumps.
Customer care is all-important at Tempar. Senior management, field engineers, delivery
personnel and in-house support staff all operate to a clearly-defined customer charter. A
crucial aspect of this is the creation of a free-flowing relationship with clients and their
key management personnel. Decisions at every level are thus made on an informed basis
and, more often than not, flag up potential problems before they become too serious.
Indeed, planned maintenance packages tailored to suit different market-segment
requirements are a feature of the all-embracing service provided by Tempar.
That said, there is also a team of engineers on constant standby - 24 hours a day, 365
days a year - to respond to emergencies. They liaise directly with the service control
base at Tempar's purpose-designed headquarters in Dublin and can respond instantly to
customers' urgent call-outs.
The overriding desire for excellence, coupled with the experience, technical know-how
and skills of all Tempar personnel, results in exemplary standards of customer care,
across all aspects of The Complete Package provided.

https://arrow.tudublin.ie/bsn/vol43/iss7/1
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Tempar Ltd
Unit 7, Block A,
Riverview Business Park,
New Nangor Road,
Dublin 12
Tel: 01 - 460 4066
Fax: 01 - 460 4077
email: tempar@eircom.net
j

Te m pa r
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chiller
- Ire absorption

Product Portfolio
$
$
$
$
$
$
$
$

$
$

Fan Coil Units
Air Handling Units
VRF "City Multi" Systems
Packaged Roof Top Units
Portable AIC Units
Heat Exchange Ventilators
Condensers and Condensing Units
Cl
Control AIC Equipment
"Split-type" AIC Systems and Heat Pumps
Water Chillers and Heat Pumps (electric and gas-fired)

Montair close-control
equipment and chillers

Tempar Services
$
$
$
$
$
$
$

Site Surveys
Equipment Sales
Installation
Commissioning
After-Sales Service
Planned Maintenance
Emergency Service

The Tempar service engineers
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Contacts
Gerry McDonagh
Seamus Kerr

Ireland's Premier Refrigeration
hen Gerry McDonagh established RSL Ireland in 1967, the refrigeration
industry was in its infancy in this country. It was a difficult market but Gerry's
perseverance in the first few years was rewarded when Refrigeration Spares
Ltd in the UK stepped in and the two operations were merged. This was the early 1970s
and RSL was supplying refrigeration and air conditioning equipment out of small
premises located in Clanbrassil Street in Dublin.

W

With a more focussed management plan and a carefully-devised strategy, RSL be_to
make significant market inroads. Right from the outset the marketing philosophy was
based on education and information dissemination, rather than product centered. This
proved extremely successful with product sales multiplying year on year on the back of
the technical advice and support services provided by the company.
It also became apparent that the ready availability of stock, especially spares, was also
essential. Consequently, in 1974 RSL moved to its present site in Dublin's Robinhood
Industrial Estate. Easily accessible from all parts of Dublin, and the rest of the country,
the move also facilitated the opening of a trade counter.

Here again the technical support was reinforced, callers invariably asking for advice and
assistance, detailing the situation they were dealing with, and determining if the solution
they were proposing was correct.
In this respect nothing has changed at RSL. Today more than ever it is regarded first and
foremost as a solutions provider. The fact that it has a stable of brand-leading products to
marry to the advice it provides is an added bonus. This is turn reinforces the qua~ of
the technical support it provides in that it can readily tap in to the experience
resources of its principals when considering a particular requirement.

am.

The strength of the relationships it enjoys with both suppliers and customers alike is
reflected in the fact that many have been trading with it in one guise or another virtually
from day one. In seeking out and sourcing new suppliers, RSL has always sought
market-leading brands whose priority is developing innovative products. It is also
imperative that they do so in a manner that satisfies environmental and regulatory
considerations.
That refrigeration should become such a major industry sector - with such global as
well as local importance - bears testimony to Gerry McDonagh's foresight back in 1967.
However, even he admits that he did not envisage having offices and depots in Dublin,
Cork and Galway, along with associates' locations in Belfast, London, Manchester,
Glasgow and other sites throughout the UK.
As the foregoing illustrates, RSL brings a wealth of experience, knowledge and technical
expertise to bear on devising refrigeration solutions. Whatever the application, it has the
answer.

https://arrow.tudublin.ie/bsn/vol43/iss7/1
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RSL Ireland Ltd
48 Robinhood Industrial Estate,
Clondalkin, Dublin 22
Tel: 01 - 450 8011
Fax: 01 - 456 7512
Belfast Office: 048 - 9037 0595
Cork Office: 021 - 431 7221
Galway Office: 091 - 757 818
email: info@rslireland.com

& Air conditioning Wholesaler
RSL super-quiet refrigeration
condensing units

Swep conventional type heat
exchanger

Swep fully welded type
heat exchanger

Strength in Brands
Bitzer - Screw, Scroll and Reciprocating Compressors
Baltimore Aircoil- Evaporative Cooling and Thermal Storage
Ineos Klea - HFC and HCFC Refrigerants
Hansen Technologies - Steel Control Valves and Air Purgers
Centauro - Coolers, Condensers and Compressor Packages
Honeywell Flica - Refrigeration Control Systems
McQuay - Split System Air Conditioners
Technoblock - Prefabricated Refrigeration Systems
Swep - Plate Heat Exchangers
Siebe-Ranco-Eliwell- Refrigeration and AIC Controls
Rivacold - Hermetic Condensing Units
Fermod - Coldroom Door Hardware
PAGE 2004
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~~PHELAN
Providing Professionalism &
o say that GT Phelan Ltd and Toshiba are synonymous with one another is an
understatement. Indeed, such was the strength of company founder Gerry Phelan's
association with the brand that he was affectionately known as Mr Toshiba.
Unfortunately, he passed away a little more than 12 months ago but today, almost 35
years after he set up the company, that relationship is as strong as ever. The family
presence is equally strong with Gerry's sons - Kevin, Rodney and Derek - now
running the business.

T

Gerry was undoubtedly instrumental in establishing and spearheading the compa ,'s
early growth but his sons have been very much an integral part of its expansion
development in recent years. Between them they have 60 years service with the company
and have been virtually running the business for the last couple of years as Gerry took
more of a back seat.
All are directors of the company and, while they work very closely on strategic matters,
day-to-day responsibilities are reflected in their respective titles. Rodney is Managing
Director; Derek is Sales & Marketing Director; and Kevin is Operations & Service
Director.
Professionalism and meticulous attention to the smallest of details set GT Phelan apart
from the competition from the outset. That philosophy - coupled with sincerity,
integrity and a sense of fair play - made for long-standing trading relationships which
continue to this day. Whether it is a key supplier such as Toshiba, or one of its extensive
list of blue-chip client companies, GT Phelan is seen as a genuine trading partner.
GT Phelan is every bit a service provider as much as a product supplier, the critical
objective being to precisely identify the clients requirement and then to devise the most
appropriate, efficient, and cost-effective solution.
~
GT Phelan is one of the few independent companies left who were instrumental in
introducing air conditioning to Ireland back in the early 1980s. Down through the last
two decades in particular it has played a major role in developing and shaping what was
originally an insignificant market segment into the multi-million euro business it
represents today.
That said, GT Phelan is not content to sit back and bask in past successes and
achievements. The focus is very much on the future, on bringing to the marketplace the
innovative and technologically-advanced products continuously coming on stream from
Toshiba.
The management team is dynamic and pro-active. It is not content to merely supply
products as they become available, but actively engages with the product development
team in Toshiba to ensure that its clients' needs, and anticipated needs, are catered for
within the product development programme.
In essence, GT Phelan brings all the benefits and massive resources of Toshiba to bear
when using its own considerable experience and expertise to devise tailor-made
solutions for the conditions which prevail in Ireland.
PAGE
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GT Phelan Ltd
Unit 30, Southern Cross Business Park, Bray, Co Wicklow
Tel: 01-286 4377 Fax: 01-286 4310
email: gtphelan@eircom.net Web: www.gtphelan.ie

Quality

With Integrity

• • •

Contacts
Kevin Phelan, Operations &
Service Director with
Rodney Phelan, Managing
Director and Derek Phelan,
Sales & Marketing Director

TOSHIBA
Daiseikai ,., A Breath of
Fresh Air From Toshiba

Toshiba Super MMS
Modular Multi System

TOSHIBA
PAGE
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Contact
Barry Hennessy

AIR CONDITIONERS

Sanyo Air Conditioners
1958 - Sanyo commences manufacture of air conditioning products in Japan, starting

the division that has grown to become a huge global giant;
1961- First sales of split-type air conditioning;
1970 -

Launches world's first split system equipped with rotary compressor;

1971 -

Offers first absorption chiller to global market;

1980 -

Receives commission from Tokyo-Gas to produce pilot gas VRF system (GHP);

1985 -

Releases first GHP for sale (15hp);

1989 -

Introduces simultaneous heating & cooling electric VRF to market;

1992 -

Opens new manufacturing plant in Milan, Italy and forms Sanyo Air
Conditioners Srl to oversee the growth of European business;

1995 -

Sanyo products become available in Ireland for first time;

1999 -

Achieves sales of 1 Million hp of GHP (2800 megawatt);

2002 -

Sanyo's direct operation opens for business with Barry Hennessy joining as
National Sales Manager;

2003 -

Launches Gas VRF within European Market;

2004 -

Sanyo declares 'The Year of Choice' as the full range offers both R407c and
R410a refrigerant options;

2004 -

Introduces R410a DC inverter split systems;

2004 -

Launches R410a simultaneous VRF system in Ireland;

2005 -

Introduction of simultaneous heating and cooling GHP scheduled with Ireland
chosen for a European product launch for the first time.

2004 -

This is the Year of choice from Sanyo, and BSNews is the publication of choice in
the Irish industry.

Sanyo Air Conditioners wish continued success to BSNews just as we have enjoyed great
success over the years.

---- ~-----https://arrow.tudublin.ie/bsn/vol43/iss7/1
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Sanyo Air Conditioners Europe Ltd
41 Western Parkway Business Centre
Ballyrnount Road
Dublin 12
Tel: 01 - 456 8910
Fax: 01 - 450 7227
www.sanyoaircon.com

Fi rsts Over The Years

Electric Eco at Barrow Street
development, Dublin

GHPwith LPG

Sanyo Air
Conditioners wish to
congratulate Barry
Hennessy, our
National Sales
Manager, and his
wife Esma on the
birth of his first born
Neil.
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5 till Innovative 40 Years On

T

he late 1950s and early 1960s saw the first stirrings of what was ultimately to
become the Irish Celtic Tiger. At the time Ireland was dragging itself out of a
"protectionist" era and into a period of economic expansion. The country's first
Programme for Economic Expansion was published in 1958.

At the time the country lacked a proper infrastructure. Not just in terms of roads,
transport or communications, but in such basics as water distribution. Running water
only became a reality for thousands of Irish homes in the early 1960s.
The Wavin founders had the foresight to see the opportunities about to open up. ~.
Just seven years before this magazine saw the light of day Wavin was establishing itself
as an innovator in Ireland when the first Wavin pipe was extruded in a small factory in
Cian Park, Drumcondra, Dublin. This was 1957 and since then architects, engineers and
builders have discovered the benefits of highly-engineered pipe systems which were
light, easy to transport and install, and adverse to corrosion in any type of soil.
Demand grew quickly and a new and much larger plant was needed to meet this
demand. A suitable site was acquired at Balbriggan, County Dublin and the purposebuilt facility opened for production in 1962.
Wavin brought an innovative product to Ireland in 1957 and since then it has
consistently developed an ever-enlarging innovative range of systems for the Irish
building and construction industry, civil engineering, public utilities gas,
telecommunications and farming sectors. To remain a leader in any business sector for
almost 50 years is quite an achievement. Wavin Ireland has achieved this leadership
position by combining technical excellence with continuous product and marketing
innovation, and providing a quality customer support service.
Wavin employs 159 people, most of whom work in the manufacturing and distrib
centre in Balbriggan. The company also has sales and distribution centres in Cor
Lisburn.
.

n

Satisfying the changing needs of customers is a continuous process. The assessment of
those needs and then adapting to ensure that they are met is part of the Wavin vision.
Using the most sophisticated communications channels has also been a feature of Wavin
throughout the years. Today Wavin stockists, end-users and others interested in the use
of plastic pipe systems have a wide ranging information source available at
www.wavin.ie
The site offers a wealth of information on Ireland's largest manufacturer and distributor
of plastic pipe systems with in the region of 3,000 plastic products for a range of uses by
the building/construction industry, local authorities, utilities and the farming sector(see
product headings in panel, right).
Builders and DIY enthusiasts can locate their nearest Wavin merchants/stockists by
simply clicking on a map of Ireland to find key stockists by county. This section of the
site also provides contact details for Wavin's commercial and technical representatives.
Product brochures and technical literature can also be viewed or downloaded. All part of
the continuous customer service ethic found at Wavin.

https://arrow.tudublin.ie/bsn/vol43/iss7/1
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Wavin Ireland
Balbriggan
Co Dublin
Tel: 01 - 802 0200
Fax: 01 - 841 5664
e-mail: ie_info@Wavin.com
web: www.wavin.ie

S till Innovative 40 Years On

Wavin supplies over 3,000 products
for specific applications.
These include:

o Wavin Rainwater Systems
o Wavin Soil & Waste Systems
o Wavin Water Systems
Radon Systems
o Wavin Land Drainage Systems
o Sewer Systems
o Ducting Systems
Stormwater Systems
o Wavin Soffit & Fascia Systems
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VenTac

Contacts
Ciaron King
Eamonn King

Air Movement & Acoustics
enTac & Co Ltd was established in 1972 by Tom King and Noel Tynan, trading
from a small office in Pembroke Row in Dublin. Specialising in the supply,
manufacture and distribution of ventilation products, the company quickly
outgrew its base and moved to a landmark site in Ringsend where it developed and
prospered by providing quality products supported by service excellence. Today, just
over 30 years later, the VenTac Group has trading interests, wholly-owned subsidiaries,
and partner-group companies in Ireland, Europe and the US.

V

As the nature of the industries served changed, so too did the VenTac portfolio and the
type of the services provided. VenTac was never merely about selling products. Ri
from the outset the philosophy was one of customer engagement, of determining
precisely the application the customer had in mind, and then advising and assisting on
product selection and system design.
This close customer liaison also resulted in a very pro-active trading philosophy with
VenTac identifying emerging trends and requirements and literally travelling the world
to specialist suppliers to find suitable solutions. It also developed many solutions inhouse. Environmental considerations and energy-usage were at the forefront of this
drive, legislation at both national and EU level providing further impetus.
Noise considerations were also very much to the fore. Hence the emergence of Noise
Control Research Laboratories (NCRL), a wholly-owned subsidiary with state-of-the-art
test and research capabilities and the authority to independently test, and provide formal
certification of, third-party products and equipment for the construction and HVAC
sectors.
The knowledge base and experience gained in the NCRL laboratory led to yet another
related spin-off sister-company called AcTech. This too deals with noise control and
reduction but has to do with the automotive and airmotive sectors. Clients includ~ jor
off-road vehicles for companies such as Caterpillar, Volvo, Wright-Bus, Land Rover and
various Government agencies, especially in the US.
.
The pace of change at VenTac in recent years, coupled with the increased trading levels,
led to the decision to move to an out-of-town location in 2001. VenTac now operates from
purpose-designed headquarters located in Blessington, Co Wicklow. This consists of
40,000 sq ft of office, production and storage facilities, along with noise testing laboratory
facilities independently housed in a 12,000 sq ft unit, which are on a par with the most
advanced anywhere in the world. Standing on seven acres, there is more than sufficient
room to cater for anticipated future needs.
Somewhat uniquely though - and despite the rapid pace and nature of change at
VenTac - its long-standing trading relationships with suppliers remain intact. Names
like Soler and Palau (S&P), Gebhardt and Ventilatoren, Matthews and Yates, Waterloo,
Actionair etc, are all still very much associated with VenTac. The same holds true for its
blue-chip client base.
On first appearance the VenTac of today is light years away from the VenTac of
yesteryear. Nonetheless, when the core strengths and deeply-rooted trading philosophies
are compared, it is obvious that very little has changed.
https://arrow.tudublin.ie/bsn/vol43/iss7/1
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VenTac & Co Limited

C72': Japanese soldier

Fitzwilliam House
Industrial Estate
Blessington
Co Wicklow
Tel: 045 - 851500
Fax: 045 - 851501
email: sales@ventac.com
web: www.ventac.com

Shoiehi Yokoi \\'a,
di'ClJ\erL'd on Guam,
ha\'ing ,pent 2X )'L'ars
hiding in Ihe jungle
thinking World War 11
\\'a, ,till going OIL

Made Simple
NCRL Laboratory
~7
.

i\ Paul

MeCan ne)' \\'rote
and rL'eorded hi, prole,t
,ong "C;i\'e Irdand
Back To The Iri,h"
\\ ilhin 2-1-hour, of
Bloody Sunday. Banlll'd
by the BBC and Ihe
IBA, it made No.16 in
the UK and No.21 111
the US.

o

•

'.

VenTac premises,
Blessington, Co Wicklow

:7 2 ) Arab e\lremi,,, break

VenTac has a solution for
all air movement
requirements

AcTech
PAGE
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Here's To The Next 50 Years!
evac's lineage as a specialist supplier to the heating, plumbing and building
services industry in Ireland stretches back more than half a century. For
something like the last 35 of those years Managing Director and principal
shareholder John English - who led a buy-out of the company from the JS Lister Group
in 1988 - has been at the helm.

H

Essentially, there have been four life cycles in Hevac's history. Established initially in the
rnid-1960s as a divisional operation of the JS Lister Group, the pace of growth was such
that it was formed into an independent limited company called Hevac Ltd in 1973. Then
came the management buy-out in 1988 and, more recently, the move in 2000 from its
long-term home in Dorset Street in Dublin, to a purpose-built office and warehouse
complex on the Naas Road in Dublin 12, which also serves as company headquarters.
Additionally, Hevac has outlets in two other locations. One is in Santry, to service the
north side of the Dublin city, while and the other is in Cork and caters for needs of the
southern half of the country.
Today Hevac Ltd is a multi-million euro operation with a portfolio of brand-leading
names, including Chappee, Sime, !BP Conex, Hamworthy, Outokumpu, Fernox, Metstrut
and many more. These are strategically compiled to deliver a comprehensive rang.'.c
solutions across the entire spectrum of the building services. It is an enviable port~J
with new, technology-driven products constantly coming on stream. The fact that many
of these names have been trading with Hevac for decades reflects not just the amount of
business done, but also the strength of the underlying trading relationships.
Product availability is another major factor in Hevac's success. Substantial stocks are
held right across the entire portfolio, in addition of course to large quantities of spares,
Hevac handles literally hundreds of thousands of individual products every year, the
computerised stock-control programme ensuring that information on availability and
deliveries is readily accessible.
That said, products are but half the story '" equally important is the comprehensive
technical support, design assistance and selection advice provided by Hevac's team of
fully-qualified sales engineers.
The quality of personnel employed by Hevac has always been exceptional. Moreover, the
quality of in-house training programmes - coupled with those provided by its many
principals - has transformed the knowledge base of staff into an invaluable resource.
While long-service records are not uncommon at Hevac, it is also a compliment to its
operational methods that some of those who came through the Hevac process now run
successful businesses of their own.
Such is the extent of Hevac's business that its day-to-day trading is conducted via a
number of key divisions - Domestic & Residential Products Division; Industrial &
Commercial Division; Sanitaryware Commercial & Residential; Technical Projects & Site
Support; Copper Tubes, Fittings & Valves Division; and Spare Parts & Service Division.
Additionally, there are two stand-alone limited sister companies. The Tube Company of
Ireland Ltd's origins date back to the early 1950s but it was only in recent years that the
business of steel pipes, valves and fittings was encapsulated into a separate entity.
Meanwhile, Polytherm Heating Systems Ltd is a modem-day business, established
specifically to provide ultra-professional design, technical advice and product support
for the fast-expanding underfloor heating sector.
The three companies trade independently but obviously benefit from the synergies
afforded by the fact that they are sister con~.panies who, in addition to some common
directors, also have a great many shared clients.
As the foregoing illustrates, Hevac's const~nt ~volution dow.n through the last 50 plus
years was not merely in response to changmg mdustry requlre~ents,but more so as a
pace-setter in shaping and directing many o~ those changes, This process continues to
this day with management at the company frrmly focussed on the next 50 years.
https://arrow.tudublin.ie/bsn/vol43/iss7/1

PAGE

16

BSNEWS

AUGUST

2004

18

et al.: BS News

la

Head Office,
Muirfield Drive,
Naas Road, Dublin 12.
Tel: 01 - 419 1919
Fax: 01 - 458 4806

Hevsc Limited

email: info@hevac.ie

Santry Office

Cork Office

Furry Park, Old Airport Road,
Santry, Co Dublin
Tel: 01 - 842 7037
Fax: 01 - 842 7045

South Ring West Business Park,
Tramore Road, Co Cork.
Tel: 021 - 432 1066/7
Fax: 021 - 432 1068

Sime and Chappee cast
iron boilers, both gas
and oil

Hamworthy
cast iron
gas-fired
modular
boilers

r.;;;;;;;::::::::;:;;;;:;I--f~"=---'"'IIBP Conex
Triflow solder
ring fittings,
compression
fittings and
valves

Chappeemodern day
comfort with
the heat of
cast iron

Professional
answers to
central
heating
'lI problems
--l from Fernox

L...-

Underfloor
heating product,
design and
technical
support

The Tube
Company of
Ireland
carries
massive
stocks
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FlaktWoods
-~,

Contact
Robert Kenny

Strength Representing 200
anuary 2002 saw the launch of a brand new company, the Flakt Woods Group,
following the merger of Flakt and Woods Air Movement. Flakt has been represented
in Ireland since the early 1960s and has been specified and installed in a vast number
I high-profile, landmark projects. The new group brought together two of the world's
leading names in the air movement and treatment industry, namely Flakt and Woods Air
Movement, and represents the combined strength of over 200 years of experience.

I

The Flakt Woods Group has operations in more than 30 countries, employs over 4~
people, and has a turnover in excess of €600 million. The strength this represents ~e'rs
right down to the company's Irish customer base.
"As a combined business", says Mark Grimes, Managing Director of the Irish operation,
Flakt Woods (Ireland) Ltd, "we benefit considerably from the in-depth technology base
and global market experience of the Group. We can offer products and services many
other companies in the generally-fragmented industry cannot match."
Flakt Woods (Ireland) operates in the following business areas: o Indoor Climate;
o Air Distribution;
o Fans- Building Services and Industrial;
o Fans -Heavy Duty;
o Components;
o Cylon BMS;
o Climaveneta Chillers;
o Siemens Industrial & Residential Controls;
o Dirivent Warehouse Ventilation;
o Dirivent Underground Car Park Ventilation.

•

With demand for improved air quality growing and the need for increased safety in the
extraction and treatment of air, the Flakt Woods Group is ideally placed to continue
setting new standards in the industry. This includes Ireland where it offers customers the
very best in air movement systems and solutions.
To better serve the growing customer base and improve on the quality and nature of the
support services provided, Flakt Woods (Ireland) recently took possession of a new,
purpose-fitted-out headquarters in Dublin 24.
"With new management systems now in place, a plethora of new and innovative
products coming on stream, and efficient logistics and customer support mechanisms
running smoothly, Flakt Woods (Ireland) is perfectly placed to provide customised
solutions for virtually any air movement and related requirement", concludes Mark
Grimes.

https://arrow.tudublin.ie/bsn/vol43/iss7/1
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FHikt Woods (Ireland) Ltd
Unit I, Broomhill Business Park,
Tallaght,
Dublin 24
Tel: 01 - 463 4600
Fax: 01 - 463 4650
email:
web: www.flaktwoods.com

Years of Experience

~

]

'"

"tl
QI

'0o

'"

"tU""
SQI
C

~

:.-

...J

aEl

-

"2

;:J

~

.5
:;
~

:I:

--=-_ _---l :.(""

l-
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Product Portfolio

An example from the extensive

range of Woods fans
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KME

IRISH METAL
INDUSTRIES

Copper Tube

Is Best

rish Metal Industries supplies a complete range of copper tube for hot and cold water
installat~ons, ?as serv~ces~ sanitation, central heating, and numerous other building
and engmeermg applIcations. All tubes are manufactured to the stringent
requirements of IS EN 1057 and BS EN 1057 and IMI is licensed to engrave them with the
coveted Irish Standard Mark, which is the registered mark of the National Standards
Authority in Ireland.

I

Copper is suitable for all manner of applications, advancements in flame-free
.,
technologies making it even easier still to work with. New push-fit fittings are proving
particularly popular as they make installation simpler and speed up the amount of time
spent on each job.
Copper is also best for quality and reliability. So confident is IMI in the product that it
gives a unique 25-year guarantee against manufacturing defect on all material supplied.
The sustainability of copper is another benefit, especially with environmental
considerations being such a major factor in building services today. Allied to this are the
health and safety elements. Copper has a proven track record in this respect, recent
studies illustrating that copper appeared to have a beneficial effect in preventing the
growth of dangerous pathogens such as Legionella, and limiting the proliferation and
spread of E.coli bacteria.
Against this background it is hardly surprising that copper tube continues to be the
dominant material for heating and plumbing, and other building services-related
ins.tallations. Contractors regar~ it as famili~r, traditi~nal, and more available and.
reliable than modern-day substitutes, espeCIally plaStic.
.
.

.

Copper has excellent resistance to corrosion, heat, pressure and fire. This is particularly
important given that today's preventative treatments and disinfecting techniques are
carried out at much higher temperatures to reduce flushing times. Copper is ideal in that
it remains unaffected by higher temperature cycles over the lifetime of a water system.
It also offers a professional finish, irrespective of the application, looks better -

especially when pipework is exposed - and does not have the DIY connotation of other
materials. Easy to work with and suitable for all manner of installations, copper tube is
undoubtedly the professionals' choice.
When considering the cost of copper over other materials, studies have shown that it
offers excellent value for money. Conor Lennon, General Manager of IMI, says that a
study by independent international research experts Davis Langdon Consultancy prove
this point across a number of comparative studies, the most dramatic results
demonstrating that copper is 27% more cost-effective to install than steel in non-domestic
installations.

https://arrow.tudublin.ie/bsn/vol43/iss7/1
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Irish Metal Industries Ltd
25 Spruce Avenue
Stillorgan Industrial Park
Blackrock
Co Dublin.
Tel: 01 - 295 2344/295 2137
Fax: 01 - 295 2163
email: info@irishmetalindustries.com

For Quality & Reliability

Copper - the choice
of professionals
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Finheat
Ventilation: Air Conditioning: Heating

Put Yourself In Safe Hands
n celebrating its Silver Jubilee in 2001, Jim King, Managing Director of Finheat Ltd,
said: "Acknowledging, and even celebrating, achievements to date is one thing but, it
is far more important to look to the future, to make sure that we can replicate, and
build on, the success we currently enjoy".

I

Hence the occasion was marked at the time, not by retrospective self-congratulations but
rather by the unveiling of a new development plan and management strategy aimed at
securing Finheat's market-leading standing, and growing the business still further, over
the coming 25 years. Now three years into that five-year plan, many of the goals and
objectives set have already been surpassed.

".

Finheat provides all manner of building services solutions, from air movement and
heating requirements, right through to entire sophisticated indoor environment
management systems. This is why the principals Finheat represents - among them
Diffusion, Gilberts, Wilo - are all to the forefront in each of the industry sectors
represented.

"However, to get the maximum value, performance and efficiencies out of these
products", says Sales Director Pat Keane, "it is critical that the manner in which they
interact with one another, and the functions they perform, are carefully taken into
consideration. Developments in technology, coupled with innovative designs, mean that
sophisticated, highly-advanced products are continuously coming on stream. We
embrace these with enthusiasm, ensure that all our engineering personnel fully
understand them, and then bring them to the marketplace, helping clients, consultants
and contractors understand their relevance."
This is the the backbone of the product/service combination provided by Finheat. It has
the expertise, the knowledge and the complementary products within its portfolio.
Additionally, it represents international, market-leading brands, all of whom it can tap in
to for technical support and advice.
•
It is one thing having the best products ... equally important - especially in this age of

sophisticated technology - is to ensure that these products are properly installed and
deployed in applications they were designed for.
This philosophy underscores everything Finheat does. Hence the very close working
relationship it enjoys with system designers, especially consulting engineers. Apart from
supplying products, Finheat also endeavours to understand the application requirement,
to identify the possible problem areas, and to work closely with the consultant in
devising an appropriate solution.
Moreover, this approach is something of an evolving process, a concept which arose in
direct response to situations which transpired on site. Initially it was a reactive scenario,
driven by the need to solve problems which had already arisen. Now Finheat has refined
it to the point where it is very much a proactive process.
This, essentially, is the essence of Finheat ... always dynamic and forever changing ...
seeking out better-performing and more cost-effective solutions to meet all manner of
building services requirements.
Put yourself in safe hands - and the company of Finheat's market-leading principalsyou will not be disappointed.

https://arrow.tudublin.ie/bsn/vol43/iss7/1
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Finheat Ltd
79 Cherry Orchard Industrial Estate
Ballyfermot

Dublin 10.
TeI: 01 - 623 4222
Fax: 01 - 623 4226
email: sales@finheat.com

• • •

& Good Company

Keeping Good Company
With Finheat you are always in
good company, from the
manufacturing principals
represented to the prestigious
projects it is associated with.

Guinness Storehouse
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Superior Choice
FP is a leading producer of quality plastic building products for the
construction industry, public utilities and local authorities. Established in 1967,
the company is part of the Grafton Group Plc, which employs over 800 people
in the Irish building materials and DIY sectors. It changed its name to MFP in 1989.

M

Located at Lucan on the outskirts of Dublin, MFP utilises the most up-ta-date technology
and equipment, and employs a dedicated and skilled workforce and management team.
This, coupled with the vast experience and knowledge base accumulated over a history
stretching back nearly 40 years, makes for a formidable resource.

",

Commitment to quality is evidenced by the fact that MFP operates a comprehensive
quality system to ISO 9002. MFP is also licensed by the British Standards Institution to
apply the Kitemark to a number of products.
In addition to manufacturing a comprehensive range of building and drainage products,
MFP distributes selected ranges from other manufacturers, including Marley and
Multikwik.
Continuous product innovation and development, coupled with the highest standards of
quality and service, are at the heart of MFP. This policy is driven by a desire to Simplify
use, improve performance, reduce costs and adapt to changing market requirements.
The concepts of quality, innovation and service permeate every aspect of MFP and this,
along with its financial strength, provides a firm basis for further growth and
development. Principal product types are as follows:Eavemaster
Eavemaster is a complete fascia and soffit system designed with the installer in mind.
There is no need for special tools and all accessories and trims are provided. Availql-1e in
a wide choice of styles and colours. Eavemaster will last a lifetime without mainte. ce;
Rainwater Systems
MFP, in association with Marley Extrusions Ltd, offers a complete range of gutter
systems, designed to enhance the aesthetics as well as satisfy the requirements of all
types of buildings. The systems are available in various sizes in half-round, semielliptical, square and ogee profiles, and in a variety of colours;
Drainage Products
The comprehensive MFP range of drainage products includes many technical
innovations which simplify work on site, improve performance and reduce installation
costs. MFP sewer pipe and fittings in PVCu form part of a wider range of drainage
systems for rainwater, soil and waste discharges and conform to all appropriate national
and international standards;
Soil & Waste Systems
The MFP range of products for soil and waste disposal is designed to satisfy the
requirements of all types of buildings, whether domestic, industrial, commercial or
public, and forms a complete MFP range of above and below ground drainage systems.
Soil systems are available in diameters of 82, 110 and 160mm. Waste systems are
available in diameters of 32, 40 and SOmm.

https://arrow.tudublin.ie/bsn/vol43/iss7/1
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MFP Sales Ltd
Lucan, Co Dublin, Ireland.
Tel: 01 - 630 2500
Fax: 01 - 628 1119
website: www.mfp.ie Email: sales@mfp.ie
Dargan Road, Belfast B13 9JU.
Tel: 028 - 9077 4790
Fax: 028 - 9077 4716

For Professionals

Multiflex bends and branches from the Multikwik range

Other MFP Products
-

Multikwik Pan Connectors
Fernco Flexible PVC Connectors
Gullies and Gully Components
Access Junctions
Ducting
Meter Boxes Climaflex & Sanflex Pipe Insulation

Technical Advice
A technical advisory and
computer-aided-design
service is available to give
guidance on design and
the correct use of all MFP
products.Litera ture
describing products is
also available.
Eavemaster fascia and soffit system

PAGE

L

25

Published by ARROW@TU Dublin, 2004

BSNEWS

AUGUST

2004

27

Building Services Engineering, Vol. 43 [2004], Iss. 7, Art. 1

WILD
Pumping Perfection and More ...
ow one of the world's foremost pump manufacturers, Wilo was founded in 1872
as a brasswarelcopperware manufacturer by Louis Oplaender. Within less than a
decade the company was moving towards heating and plumbing, the granting of
a patent for its gravity accelerator in 1928 leading to own-brand pump manufacturing.
This, in essence, is the foundation upon which today's global giant is based.

N

Wilo AG philosophy is to move water efficiently, conveniently and without harm to the
environment to all the places where it is needed by people. Included are units and s stems
for heating, refrigeration and air-conditioning applications, as well as water suppl
i
sewage lifting.
The year 1965 saw the establishment of Wilo International with wholly-owned
manufacturing subsidiaries being set up outside of Germany for the first time. As part of
that continuing expansion programme Wilo's manufacturing plant in Limerick came on
stream in 1979, as did its Irish sales subsidiary, Wilo Engineering Ltd.
Wilo has pioneered the development and advancement of pumping technology over the
last 75 years. It is responsible for many industry firsts, including the use of more durable
materials, advanced electronic and computerised control mechanisms, sophisticated
performance outputs, and low energy-usage. Many of these developments have come
about as a direct consequence of research programmes into the natural world where plant
and animal studies have led to some amazing discoveries.
Progress has also been advanced through acquisitions. For instance, Wilo took over the
French pump manufacturer Pompes Salmson in 1984, followed three years later by the
acquisition of Drouard Tec, another leading pump industry company. More recent A 'acquisitions have opened up complementary market segme!lts such as the municip'l/.r
sewage sector and a vibrant presence in Korea and China.
At the beginning of 2002 WIlo also acquired an Italian company that specialises in
processing stainless steel because profitable growth cannot be achieved by focusing on
potentially-lucrative markets alone. It also necessitates the continuous extension and
supplementation of the product portfolio and production know-how. This included the
opening of a dedicated Dublin sales and technical office in 2003.
Today the Wilo Group is much more than just a fully integrated manufacturer and
supplier of heating pumps and systems. It also manufactures pumps and systems for
water supply and drainage. Now part of the multi-million euro Wilo AG group - one of
the largest pump manufacturers worldwide with over 3000 employees - the Wilo brand
is internationally recognised and is synonymous with quality and innovation.
From the smallest domestic heating circulator through to sewage units, fully-packaged
pumping stations and the most sophisticated BMS-ready, integrated variable speed drive
circulators, Wilo has the perfect solution, whatever the water movement requirement.
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Wilo Engineering Ltd

Dublin Technical Office

Limerick Headquarters
Wilo Engineering Ltd
Unit B1 Corcanree Business Park
Dock Road, Limerick
Tel: 061 - 227 566
Fax: 061 - 229 017
email: sales@wilo.ie
web: www.wilo.ie

Wilo Engineering Ltd (Dublin)
E7 Riverview Business Park,
Nangor Road,
Dublin 12.
Tel: 01 - 426 0000
Fax: 01 - 426 0010
email: sales@wilo.ie
web: www.wilo.ie

Wilo Stratos - this innovative
range of pumps is unique and is
the world's first high-efficiency
range of circulators

..
..

PRODUCTS OVERVIEW

By ApPLICATION

o Commercial and industrial buildings
o Residential buildings
o Irrigation and watering
o Original Equipment Manufacturers
o Industrial processes
o Dosing
o Professional water supply
o Wastewater/ sewage

Wilo IL, DL
and BL
ranges which
are available
in single,
twin or endsuction
configuration
L single
shown)

Wilo TOP ED with
electronic dual pump
management
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ARCON BATHROOM CONCEPTS

Simple Solutions To
rcon Heating & Plumbing Supplies needs no introduction to Ireland's building
services sector. Over a period of 20 years principal Tony Callaghan and his
colleagues have delivered a thoroughly-professional service combining cuttingedge, quality products with a full programme of technical advice and after-sales service
support.

A

Right from the outset Arcon has been progressive and pioneering, anticipating emer ing
trends and sourcing the appropriate product solutions so that its broad customer
is
always that one step ahead of the competition.
The product portfolio has always been extensive and all-embracing, catering for the
entire building services spectrum. As such it includes everything from boilers and
fittings right through to sanitaryware and related accessories.
Arcon Bathroom Concepts, its stand-alone bathroom division, epitomises this
philosophy. Perhaps better known as ABC, this dedicated bathroom division has Mark
Mulville at the helm as Sales Director. Mark is widely known and respected in the
industry, his experience and knowledge of aesthetics surpassed only by his technical
ability and expertise.
Apart from the obvious, his particular strength lies in his ability to assess any given
scenario and devise a tailor-made solution which accommodates the desired result
within the allocated budget. Sounds simple but then, to execute simplicity is perhais the
most difficult thing of all.
.
~ ,
Critical to the integrity of the service provided by ABC is the quality of the showroom
setting and, more especially, the facility to not only see but also feel and touch the
products. With bathrooms in particular this is an essential part of the decision-making
process.
Arcon and ABC are the conduits through which its blue-chip suppliers get their products
to key decision-makers in the marketplace, be they architects, con ulting engineers,
contractors or interior designers.
The company's success - and by association the success of its suppliers and customers
- is testament to the strength of that trading relationship and the bond that exists
between the three vital cogs in the supply chain.
If its Simple Solutions to Bathroom Design that's required, Arcon Bathroom Concepts has
the answer.
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Arcon Bathroom Concepts
Glenview Industrial Estate
Herberton Road
Rialto
Dublin 12
Tel: 01 - 454 1384 Fax: 01 - 454 4220

Bathroom Design

The Zen Bath,
from the
Christo Lefroy
Brook ultramodemXO
range

Tam-Tarn basin
from the Laufen
Alessi range

Grohe rain shower L
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BE )THINK) INNOVATE)
rundfos Pumps are renowned the world over as market innovators in pump
technology. It is an international Group with a global mindset but delivers
customised solutions to meet local requirements. Sustainable development is a
key concept at Grundfos with the emphasis on respect for the environment, especially in
terms of energy consumption and use of materials.

G

Founded by Poul Due Jensen in 1945, today the Grundfos Group is represented by
companies in 43 countries, including Ireland. Approximately 10 million pumps are
manufactured annually by Group production companies located in 12 countries.

.2

Grundfos (Irl) was established in 1984 and today, 20 years later, is established market
leader in Ireland with a network of nationwide stockists and distributors. Operating out
of headquarters in Stillorgan Industrial Park, Blackrock, Co Dublin, in-house sales
engineers and a team of highly-qualified field engineers provide technical and after-sales
service support across the entire range.
A continuous programme of training and product familiarisation is run in-house by
Grundfos in Dublin, while engineers also attend courses in Grundfos UK and the stateof-the-art technical training centre in Denmark. Where appropriate, engineers working
for stockists and distributors also participate.
The Grundfos Group is growth-oriented, continually striving to maintain its position as
one of the world's leading and most successful manufacturers of pumps and water
supply, heating and waste water systems. It invests vast amounts in research into n
materials and processes in order to devise new and innovative pumps and pump
systems that can meet the need and demand for effective, safe, and energy-efficient
systems while satisfying customer expectations. It has also made strategic acquisitions to
strengthen its knowledge base and broaden its scope of applications.
All forms of human habitation produce wastewater and Grundfos has the perfect discharge
solution, whatever the scale of the building or application. Already renowned as an industry
innovator in producing solutions to bring water into buildings, and to circulate it within them, the
same depth of research and development has now been applied to devising wastewater discharge
solutions. Included are portable dewatering pumps; pumps for municipal applications; pumps for
heavy duty and super-heavy duty applications; stainless steel pumps; gringer pumps; and lifting
stations.
Customer satisfaction is the key objective, hence the emphasis on providing advice and
technical support to assist in th most appropriate pump selection for a given
application. This process also involve customer liaison, talking to customers and, more
important still, actually listening to, and trying to understand, their precise requirement.
Essentially, innovation is the essence ... if it does not exist Grundfos will invent it.
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Cirundfos (Ireland) Ltd
Unit 34 Stillorgan Industrial Park
Blackrock, Co Dublin.

lel: 01 - 2954926
email: gbarry@grundfos.com

Fax: 01 - 295 4739
Website: www.grundfos.com

Grundfos - pump solutions for all applications
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tURO GAS l TO.

Leading Brand, Technology
uro Gas was established in 1985 to serve a niche market of design, supply and
installation of Schwank Radiant heating solutions for one-off applications.
However, in the 20 years since its inception, the company has undergone a
transformation to become recognised as a specialist supplier of high-end, hightechnology, market-leading products in all areas of heating, hot water and ventilation.

E

This process of change was gradual at first, with the introduction of Rendamax boilers to
complement the radiant heating. Rendamax, being known as a producer of innovative
and efficiency-driven products, allowed Euro Gas to get a toe-hold in the commercial
and industrial central heating and hot water generation fields.
The presence of Euro Gas in the Irish market took a major step forward with the
recruitment of Des Prendergast as a shareholder in 1988. With his experience of the
heating industry and golf courses in Ireland, Euro Gas continued to develop its product
portfolio of quality suppliers. In the following years other market leaders were added to
the stable such as Beel Industrial Boilers, Al Bridge Flue Systems, Reznor air heating,
Lochinvar water heaters, and Niche air handling units.
The long-standing arrangement Euro Gas has developed with its suppliers has been built
on mutual success and the ability to offer products that foresee the future needs of the
building services in Ireland. That said, Euro Gas has never been afraid of change and to
seek out new suppliers where appropriate to satisfy clients' needs. Examples of this are
Remeha boilers, Monican gas detection, Envirotec door curtains and Quartz fan coil
units, which have all been introduced since 1988 and have become market leaders in
their respective fields.
Today's portfolio is expansive and all-embracing with the common thread being that it
incorporates brand-leading names. All are engineering-based, technology-driven, and
very much to the fore in pioneering new methodologies and solutions (see panel on
page, right).
,

I

Given the advanced technical nature of the products, Euro Cas engineers routinely
participate in educational programmes and product familiarisation courses. That,
coupled with the wealth of experience represented by all who work there, makes for a
very pro-active service with the quality of advice and technical support given matching
that of the products themselves.
This encapsulates the company statement and objective which is to be industry leader in
the supply of energy-efficient, green technology and cost-effective heating, ventilation
and air conditioning products by providing:- Energy saving for industrial and commercial buildings;
- Innovative products of acknowledged technical excellence, quality and reliability;
- Superior customer support, from customer enquiry through to system d sign,
implementation, performance and after-sales service.
It was this philosophy which led to the formation of a sist r-company called Euro Ga

Pak Plant Ltd. Under the stewardship Martin Garvey, this company provides fullypackaged plant rooms. Tailor-made for each application, Euro Gas Pak Plant handles the
entire project, from design through to manufacture, delivery to site, installation and
commissioning.
It is this dynamic approach which has underpinned the succe s of Euro Gas to date. It is

also the cornerstone upon which future growth will be achi ved.
https://arrow.tudublin.ie/bsn/vol43/iss7/1
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Euro Gas Ireland Lld
Unit 38B Southern Cross Business Park
Boghall Road
Bray Co Wicklow
Tel: 01 - 286 8244
Fax: 01 - 286 1729
email: saIes@eurogas.ie

driven, Engineered Solutions
Rendamax model
number 2700 Low No.
condensing boiler

A sample of the
Remeha Quinta
range of highefficiency wall
hung condenser
boilers with
extra low NO x
emission

Quality Brands You Can Trust
Rendamax Heatnology - Range of
modulating, high-efficiency, low-nox, hot
water and central heating boilers.
Stainless steel heat exchanger is unique;

Al Bridge Flue Systems - Manufacturer
of flue systems, masted systems and fan
dilution systems. Full installation service
to ISO 9002;

Qu.
Fan Coils - Extensive range of
fan coils, both airside and water;

Niche - Direct gas-fired heating and
make-up air solutions for industrial,
commercial and civic buildings;

BIB Cochran - Long-established
manufacturer of very large industrial
steam boilers and heat recovery
equipment;
Lochinvar Water Heaters - Water
heating products for residential,
commercial and industrial applications
with emphasis on efficiency and
versatility;
Reznor Unit Heaters - Specialists in the
design and application of warm air
heating and ventilation systems;
Monicam Detectors - Irish-made range
of gas-detection equipment;
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Schwank Heaters - Radiant plaque and
tube heaters for a wide variety of
applications. Renowned over 40 years for
trouble-free operation at the lowest
possible cost;
Remeha Boilers - Cast iron boilers for oil
and gas firing, high-efficiency
atmos~heric g~s boilers, high-efficiency
pre-ffilX gas bOIlers and calorifiers and
leading supplier of condensing
technology;
Envir~tec

Door ~urtains - Leading
supplier of war arr door curtains for retail
commercial and industrial applications. '
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a B.J. Caraher (Distributors) Ltd.

WHOLESALE DISTRIBUTORS OF PLUMBING PRODUCTS

For Bra n d s of Distinction
ince it was founded as a one man business by Brian Caraher in Belfast in 1948,
BJ Caraher (Distributors) Ltd has grown into one of the largest and most respected
companies in Ireland supplying the plumbing wholesale distribution sector.
Focussing primarily on heating and plumbing, the portfolio is all-embracing and
includes brands of distinction, known for their quality, innovative designs, and
performance excellence.

S

The BJ Caraher of today is nothing like the original one-man operation in terms of scale
and market penetration, but the trading philosophy is still the same. Brian Carahe d
ethos was to source and supply quality products, at competitive prices, and to be in a
position to deliver to customers on demand. Current Managing Director Aidan Vance
and his team adhere rigidly to that principle.
Brian Caraher was a dynamic person. He cut his business teeth selling second-hand
engineering plant and machinery for a Belfast-based engineering company. New
equipment was hard to come by immediately after the Second World War, but the young
Caraher made sure that any up--and-coming new businesses were furnished with good
quality second-hand plant and machinery that could be easily adapted for new
purposes.
The decision to start on his own came after a major supplier withheld his commission on
a very large project. The disillusioned young salesman decided that in future he would
be in control of his own destiny and' the the rest, as they say, is history.
Given the national scale of the business as it stands today - and the vast portfolio of
brand-leading names represel\ted - it's hardly surprising that the original 2500 sq ft
Belfast premises has been replaced by a 64,000 sq ft modern warehouse and office
),
complex standing on a 4.5-acres site located in Saintfield, CQ Down.

!

Among the brands represented are:- Ideal Standard sanitary ware, baths, water fittings,
shower valves, bathroom furniture; Dolomite sanitary ware; Aquatherm shower valves;
Raman Solar water fittings; Vasari bathroom furniture; Albion calorifiers, domestic
cylinders and the Saturn Super Duty Aquapak; Imperial hot wat r towel rails; Matki
shower enclosures; Flamco Brefco flue pipe, sealed systems equipment, unvented hot
water equipment, pumps; Carron Phoenix stainle s steel and coloured silk quartz sink
tops; Midland Stom water fittings and accessories; Trevi high-performance shower
valves;
Critical to the growth, and continuing success, of BJ Caraher is the importance placed on
establishing loyal and trusting relationships with customers and suppliers alike. The
company is renowned for the strength of its trading partnerships which, quite apart from
the efficiency with which they are conducted, also involve a bit of fun. Make no mistake
... BJ Caraher (Distributors) epitomises professionalism, yet somehow manages to do so
in a manner that spou es open and warm inter-personal r lationships ba ed on haring
the b nefits of each transaction.
BJ Carah r ... for brands of distinction and distinctive servic

https://arrow.tudublin.ie/bsn/vol43/iss7/1
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BJ Caraher (Distributors) Ltd
Dorphin House,
29 Belfast Road,
Saintfield,
Co Down BT24 7EP
Tel: 048 - 9751 1071
Fax: 048 - 9751 0921
email: sales@bjcaraher.co.uk

& Distinctive Service

~~~~J

From this ...

To this ...

Then this ...

Today BJ Caraher trades
from a 64,000 sq ft,
purpose-designed office
and warehouse complex
standing on a 4.5 acre
site
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Best

For Indoor

ark BV is a name widely know and respected throughout Europe as a leading
player in air movement technology. Based in Holland, it has a wholly-owned
subsidiary called Mark Eire BV which has operated out of Coolea, Macroom,
Co Cork since 1987.

M

For most of that time Mike Donoghue has been at the helm. Indeed, an ability to retain
staff for many years is a particular strength of Mark Eire, the experience, expertise and
depth of technical know-how it represents proving an invaluable resource.
~
New products and new applications are the lifeblood of any business but, in Mark Eire's
case, this philosophy has led to innovative developments coming on stream at very
regular intervals. Mark has also invested in plant and equipment. Just recently it
embarked on a major expansion programme which includes the erection of a new
factory, installation of new, state-of-the-art manufacturing equipment, and new
management procedures which entail manufacturing certain product lines for stock.
The €2 million programme is already underway and, when completed, will see
combined production, office and warehousing facilities all housed within a covered
complex standing on 60,000 sq ft.
Investment in research and development has also increased, fully-qualified graduates
now working on various projects which will gradually come to the marketplace over the
coming months and years. Particular emphasis is being focussed on life-cycle costs and
eco-friendly features.
Condensing-modulating gas unit air heaters are a typical case in point. These unit )-e
up to 33 % more efficient than conventional air heaters and, with complete combu .:In
of gas, carbon dioxide (C02 ) and water (H20) are by-products. In a standard (unit) air
heater the flue products are +/ _ 250 QC and the water produced is in the form of vapour.
This is lost through the flue as well as 33% of the heat produced.
Premix technology, together with an energy-saving combustion chamber and heat
exchanger, cool down the flue gases to 35 QC - 50 QC, especially when modulating, at
which point the flue gases are converted to liquid again (H20). The energy normally
lost through the flue is therefore saved.
At temperatures of 35 QC - 50 QC no heat is lost through the housing of the unit. B cause
of these savings, and the nett value of the gas used in calculation, you get greater than
106% efficiency, a calculated average yearly efficiency of 103%.
So, while casting a brief eye on past growth and expansion, Mark Eire is nonetheless
very firmly focussed on developing products and systems such as the above to meet the
future needs of its exi ting and new customer base.

https://arrow.tudublin.ie/bsn/vol43/iss7/1
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---------Mark Eire Bv
Coolea
Macroom
Co Cork
Tel: 026 - 45334
Fax: 026 - 45383
email: sales@markeire.com
web: www.mark.nl

Environmental Technology
.e

-

c

.-

-

PRODUCT PORTFOLIO

o FOHN -

Gas/Oil-fired Air Heater
o Module - Gas/Oil-fired Air Heating Module System
GS+ - Gas-fired Ecological High-efficiency Unit Air Heater
GS/GC/G/Rooftop - Gas-fired Unit Air Heater/Gas-fired Rooftop Unit
o Calflo - Gas-fired Make Up Air Unit
o Distri Air - Air Supply System
o Infra/Infra Mono - Gas-fired Black Tube Radiant Heating
Infra Line - Gas-fired Radiant Heating System (max. length 50m)
Infra Aqua - Hot Water Radiant Panel
o Tanner MDA - Hot Water or Steam Unit Air Heater
o Tanner FBA/ZDA - Hot Water Unit Air Heater
o Tanner LGD - Hot Water Unit Air Curtain
Klirnat - AHUs
o Ecofan - Ventilation or Destratification Unit
o Dryflo - Process Burner Unit
o Ventilation MDV - Roof Fans
Bender - Hydraulic Pipe Bending Machine (3/8" - 4")
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Contacts
Tom Marren, Managing Director
Carl Dumpleton, Sales Manager

Engineered HVAC Solutions

M

arren Engineering was established in 1998 and has grown considerably since then.
The success achieved to date reflects the unique mix of engineering expertise,
design capabilities, and quality-engineered products brought to bear on each

project.

There are three distinct operational centres within the company - Marren Contracting,
Marren Sales and Marren Maintenance. What underpins the activity of each, and cements
and strengthens their inter-trading, is adherence to a strict code of engineering excellence.
From the outset of each project Marren Engineering's team of fully-qualified building
md
services engineers emphasise the importance of providing engineered air conditio
refrigeration solutions, whatever the particular application.
With 37 direct employees and 13 service vehicles on the road, Marren Contracting, Marren
Sales and Marren Maintenance represent the cutting-edge of Ireland's building services
sector. All employees are highly-qualified; undergo regular educational updates; work
according to clearly-defined management structures; adhere to strict operational
procedures; and carry out their duties in accordance with recognised Best Practice in
respect of safety and environmental issues.
That said, this emphasis on quality does not result in an austere, rigid service. Flexibility
and even friendliness are the hallmarks of working with all three of the Marren operational
centres. A solution can be devised - and provided - no matter what the circumstances.
Moreover, it is done in a cost-effective, energy-efficient, and environment-friendly manner.
Marren Contracting
Marren Contracting handles the supply and installation of leading-brand products such as
Mitsubishi Electric and Edpac. Using the experience and technical expertise of its highlyqualified engineers, coupled with advanced CAD design systems, it devises the most
efficient and cost-effective solutions.
) ,
"

Marren Contracting also offers a range of precision-designed Edpac controls. These are
critical to ensure the optimum performance of the installed system and are manufactured in
accordance with IS/IS09001/EN2900l (1992). They also conform to CE requirements.
Marren Sales
Marren Sales is responsible for the supply only of equally high-profile brands such as
McQuay. The McQuay range of chillers covers all manner of applications offering higher
efficiencies, greater performance, and lower noise emissions. These advantages are a result
of the use of HFC 134a which, additionally, is less environmentally harmful. Capacities go
from 8kW to lOmW. Products in the range include chillers, air handling units, fan coil units,
water-sourced heat
Marren Maintenance
As the name implies, Marren Maintenance is the after-sales and maintenance arm of the
company. While engineering excellence is the underlying theme with all Marren
Engineering operations, perhaps it is most evident in the services provided by Marren
Maintenance. Maintenance, and especially preventative maintenance, is essential to ensure
that the many problems associated with system downtime are liminated. That said, th
unexpected can also occur. In such instances Marren Maintenance has a rapid-response
team who are on 24-hour standby.

https://arrow.tudublin.ie/bsn/vol43/iss7/1
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Marren Engineering Limited
1The Seapoint Building, Clontarf, Dublin 3
Tel: 01 ·8334144 Fax: 01 ·8334182
Email: info@marrenengineering.ie

The McQuay chiller

The McQuay Vision air
handling unit

The McQuay water source heat
pump (WSHP) system
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MITSUBISHI
ELECTRIC

AIR CONDITIONING SYSTEMS
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UID

HANDLING SYSTEMS LTD.

Contacts
Stephen Costelloe
Cahir 0' Donnell
Liarn Trundle

Advancing Technology Boundaries
uro Fluid Handling Systems is a relatively small company yet it represents a
portfolio of leading-brands, multi-national manufacturers, and has been involved
in some of Ireland's most prestigious projects. Established by Managing Director
Bernard Costelloe in 1989, it very quickly gained a reputation of note for the provision of
combined hot water packages; the manufacture of customised pump booster sets; and of
course the supply of individual products from its principal suppliers.

E

Key to its initial success - and the cornerstone upon which continued growth has been
maintained over the years - is the quality of service provided. At Euro Fluid Han li g
Systems the emphasis is not on matching customers' needs to available products
rather vice-versa. The wealth of in-house experience and technical expertise, which adds
up to almost 100 years across all personnel, is married to the vast resources of its
suppliers to devise the most appropriate solution for each application.
"We go to great lengths to tease out the precise end-use application and then devise a
customised package specifically tailored to satisfy that need", says Bernard. "In doing so
we ensure that the solution implemented is cost-effective to install and run, while also
giving optimum performance."
This is especially true in respect of Euro Fluid Handling Systems' Europak Booster Sets.
Manufactured under strict quality control procedures within its own workshop, these
units are, by definition, purpose-designed and carefully assembled and engineered to
meet a specific requirement.
The products and resources of the principal manufacturers represented play an integral
role in this process, the engineering skills of Euro Fluid personnel ensuring that they
combine efficiently to make up the finished product.
),

:

Another major development in this respect is the developm~nt of an own-brand p \:; .
controlled pressurisation unit in conjunction with Flamco. This is a complete package
incorporating everything required, and available at a very competitive price.

Inter-personal relationships are critical in this respect. To provide the optimum quality
service Euro Fluid engineers are also taught to listen, to probe and question intelligently,
so that they understand fully what is required for any given scenario.
That they are successful in this endeavour is evidenced by the tremendous success the
company has enjoyed to date. It is also reflected in the longevity of relationships it enjoys
with its trading partners, be they suppliers, consultants or end-user clients.
In celebrating 15 years in business Euro Fluid Handling Systems is not concerned with
being retrospective and reflecting on past achievements but is very firmly focussed on
securing its future by strengthening still further the core values is has espoused to date.

I

SONDEX
https://arrow.tudublin.ie/bsn/vol43/iss7/1
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Euro Fluid Handling Systems Ltd
Unit 12, The Westway Centre, Ballymount Avenue,
Dublin 12.
Tel:Ol - 450 3884/460 0352/460 0353;
Fax:Ol - 450 7634
email: eurofluidstephen@eircom.net
web:www.euro-fluid.com

The ACV HeatMaster combined boilers and water heaters

The Grundfos Hydro Multi-E
booster set

~ondex plate-heat exchangers and
fresh water generators

•
MANUFACTURERS OF EUROPAK

•

e
• •

Mains water packaged booster sets
Fire hose-reel booster sets
Oil transfer pump sets

.~~--

Condense recovery sets
Pressurisation equipment
Packaged hot water transfer sets

o

Flamco calorifiers, buffers and
storage vessels

Packaged steam/water transfer sets
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Applying the Resources of
Multi-Nationals To I r ish
Needs
riginally established as Myson Ireland in 1972 to distribute Myson valves and
radiators in Ireland, the company became Potterton Myson Ireland (PMI) in1993
and immediately added the extensive Potterton boiler range to its portfolio. The
Potterton and Myson names already had a very strong market standing but, with PMI's
carefully-devised management and marketing strategy, the brands have made
considerable market share gains over the last decade.

O

PMI is a wholly-owned subsidiary of Baxi Group, one of Europe's leading manufacturers
of quality hot water solutions. From boilers to water heaters, showers to combined heat
and power units, the Group is at the leading edge in technology in its field.
PMI sells and distributes Group products such as Potterton domestic and commercial
boilers; Myson-branded equipment such as radiators, towel warmers, fan convect
valves and controls; Heatrae Sadia and Santon residential, commercial and indus
electric water heaters; and also sells and distributes products for Circulating Pumps Ltd
in the Irish market.
Originally founded 1850 by Thomas Potterton, the Potterton name has become
synonymous with top-quality, high-specification products that are easy to install and
reliable in service. All Potterton products benefit from world class manufacturing skills
and one of the largest and most experienced research and development teams in the
industry. They are designed to be inherently reliable and to meet the needs of the most
demanding user.
Myson is one of the oldest and most respected names in heating with a history stretching
back to the early 1960s. Today, as part of the Rettig Group, Myson has factories in the UK
and Newcastle West in Ireland, manufacturing radiators, fan convectors, underfloor
heating, towel warmers and heating controls.
Heatrae Sadia is one of the largest manufacturers of electric water heating products in
Europe. Established over 75 years ago, it is a trading division of Baxi Heating UK Ltd,
which is also part of Baxi Group, and has a El billion turnover.
Taken together, the PMI product portfolio represents an enviable collection of hig ~:..
advanced, innovative products from some of the world's lo~gest-establishedand
progressive names in heating and controls. Virtually all segments of the market are
catered for, new products constantly coming on stream.
However, PM! is not merely about products. Allied to this product armoury is a
dedicated team of highly-qualified sales, marketing and technical support engineers.
PMI aims to provide the very highest levels of customer satisfaction. Its purposedesigned flagship headquarters in the Belgard Road, Dublin, houses offices,
warehousing, and a large stock of spare parts.
There is also a state-of-the-art training centre where installers and taff from stocki ts
regularly attend, and participate in, technical briefings, products demonstrations, etc. A
telephone technical support desk is also provided to deal with technical queries.
Potterton Myson Ireland ... bringing the resources of brand-leading, multi-million euro
international conglomerates to bear on the needs of the Irish marketplace.
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Potterton Myson (Ireland) Ltd
Belgard Road
Tallaght
Dublin 24
Tel: 01 - 459 0870
Fax: 01 - 459 0880
email: post@potterton-myson.ie

www.potterton-myson.ie

Myson MEP 2c Dual
Channel Programmer
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RESPONSE AND RESPONSIBILITY

Engineered Solutions That Stretch

Y

ork International is the world's largest independent manufacturer of air
conditioning and refrigeration systems with a network of dedicated, whollyowned sales and service outlets in over 120 countries worldwide.

York ACR Ltd in Ireland is a typical example with its unrivalled wealth of experience
and skills across the total spectrum of the industry. It is at the forefront in providing
pioneering and innovative engineered systems solutions to meet the exacting
requirements of the commercial, industrial and specialist electronic, microchip, medical
and pharmaceutical industries. This, coupled with a diverse product portfolio and the
ability to tap in to the massive bank of international expertise and know-how at it
disposal, is what sets the company apart from its competitors.
Substantial funds have been invested in York ACR's purpose-built headquarters at the
prestigious Citywest Business Campus in Dublin which houses offices, warehousing and
workshops. Additionally, there is the company's satellite branch in Cork which serves
the Munster region.
Somewhat uniquely, York ACR enjoys all the benefits of being part of a global, marketleading brand while, at the same time, being free to operate autonomously at local level.
This is critical to the company's success in Ireland '" bringing trans-national experience
and expertise to bear in a tailored manner to suit the specific needs of the Irish
marketplace.
Full turn-key installations can be provided to include system design, plant selection,
installation and commissioning. Additionally, York ACR's integrated system network
offers design, project management and engineering capability for chiller sequencing,
energy management and process control.

;.

Equally important is after-sales service and preventative maintenance. Service,
commissioning, maintenance and retrofit is an essential ingredient in York ACR's
armoury when delivering engineered systems solutions. Product knowledge, experience
and continuous professional development are the prime requirem nts in this respect and
all York ACR engineers undergo training upgrades, educational and practical hands-on
courses on a regular basis.
The entire country is catered for with engineers available for call-out, 24 hours a day, 365
days of the year. A 2-hour response time is guaranteed in most regions, with a maximum
of three hours for all other areas.
Extensive spares are held in stock with the more uncommon items available on an
overnight DHL service which operates daily between York's UK centre and Dublin.
While the Engineered Systems Group is responsible for all sales within the company, it
works in close partnership with the Service Division to ensure that, whatever the client's
requirements, a customised, cost-effective and energy-efficient solution is provid d.
York ACR ... delivering Total Engineered Systems Solutions.
https://arrow.tudublin.ie/bsn/vol43/iss7/1
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York ACR International Ltd
Citywest Business Park, Naas Road, Dublin 22
Tel: 01- 466 0177
Fax: 01 - 466 0198
Unit 19, University Hall Industrial Park, Sarsfield Road, Wilton, Cork
Tel: 021 - 434 6580
Fax: 021 - 434 6586
Web: www.york.com

The Boundaries of Technology

PRODUCT TYPES
Chillers
Condensing Units
Air Handling Units
Close Control Units
Rooftop Units
Fan Coil Units

CO TACTS DUBLIN & CORK

SERVICE DUBLI

Frank Doyle
Tel: 01 - 466 0177
email: frank.doyle@ie.york.com

Philip Masterson
Tel: 01 - 466 0177
email: philip.masterson@ie.york.com

Andrew McEvitt
Tel: 01 - 466 0177
email: andrew.mcevitt@ie.york.com

Brendan Tyrrell
Tel: 01 - 466 0177
email: brendan.tyrrell@ie.york.com

David Dorney
Tel: 021 - 434 6580
email: david.dorney@ie.york.com

Hugh 0' Gorman
Tel: 021 - 434 6580
email: hugh.ogorman@ie.york.com
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Next Generation
Air Filters
stablished in 1995 as a small family business by husband and wife team, Donal and
Aine McGoey, Delta Filtration Ltd of Kilmallock, Co Limerick, has grown in less
than a decade to become Europe's leading independent supplier of semi-finished
and private-label air filtration products. Export-driven from the outset with a target to
supply semi-finished filtration products to the UK, the company now employs 30 people
working over a 3-shift daily cycle to serve its ever-expanding presence in over 40
countries worldwide. Users of Delta Filtration products include Harrods of London,
Ministry of Defence UK, 3M, Singapore, and Panasonic, Japan.

E

Flushed with this success the company has now turned its attention to the Irish market.
To that end it has appointed Donal Lynch Sales Manager (Ireland) with a specific brief to
promote and develop sales of the extensive product range throughout all of Ireland.
Under the supervision of Production Director Denis McCarthy, Delta Filtration ha ~
invested significantly in plant and equipment over the years and has always been to the
forefront in employing the latest and most advanced manufacturing techniques. It uses
an ultra-sonic welding process and, as an ISO 9000 registered company, puts every single
product coming off the line through a rigorous inspection and testing procedure.
Most of Delta Filtration's portfolio is 100% synthetic, containing no glass fibre. Efficiency
ratings are excellent, each product being certified for compliance for the specific
application, including UL certification. There are five primary product categories:Del-Pleat
This extended surface pleated panel filter can be used in a wide range of
residential, commercial and industrial air filter systems. Available in both standard and
special sizes in depths of 1", 2"or 4", the Del-Pleat panel filter is constructed from
pleated filter media enclosed in a cardboard frame;
Delta UltraSeal Bag Filter
The Delta UltraSeal Bag is a revolutionary synthetic, extended surface, high-capacity air
filter designed for situations requiring the highest degree of air cleanliness. It consists of
a number of individual pockets, enclosed in a corrosion-resistant metal frame. Sta qrd
and non-standard sizes are available in all filter efficiency grades;
:/
C-Cell
Pleated filter made from 100% polypropylene filter media produced using a modified
meltblown process. Extremely durable with high compressive strength in the airflow
direction, it is tested to a burst strength of 6250 Pa. The unique V configuration ensures
low initial resistance and a longer lifespan;
V-Cell
Delta V-Cell follows the successful line of the C-Cell. It is a cartridge-type rigid bag filter
containing 14 m sq of media in the form of eight individual slabs of 22mm-deep pleated
media. Ideal for all HVAC or gas turbine applications.
However, the Delta Filtration portfolio is not made up entirely of own-manufactured
products. The company also distributes a number of leading-brand ranges for specialist
applications, such as hepa filters for cleanrooms and hospitals, and the renowned Filtrair
BV range of spraybooth media.
Operating out of purpose-designed premises in Kilmallock, Co Limerick, D lta Filtration
has enjoyed considerable success on the export front and is now set to mulate that by
becoming the leading supplier of air filtration products to th Irish marketplace.
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Delta Filtration Ltd
Kilmallock Industrial Estate,
Kilmallock,
Co Limerick
Tel: 063 - 98829 Fax: 063 - 98830
email: d.lynch@deltafiltration.com

Contact: Donal Lynch
Delta UltraSeal Bag Filter

Delta extended surface
pleated panel heater

Delta hepa filter for cleanroom applications
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Contacts
Austin McDermott, Managing Director
Shane Satell, Sales Engineer
Kevin Myler, Sales Engineer

AIR CONDITIONING LTD

Strength In Partnerships

• • •

hile relatively young in company terms - Core Air Conditioning was
established in 1996 - the combined knowledge and experience of company
personnel represents something like 120 years. Moreover, the diversity and allembracing nature of this knowledge base and experience means that virtually all possible
permutations are catered for. This is an invaluable resource and one which Managing
Director Austin McDermott has effectively applied to the marketplace to carve out a
Significant market share of the air movement sector.

W

Quality of service coupled with quality products from brand-leading names arrier,
·ved.
Liebert Hiross and LG - is the cornerstone upon which success to date has been a'
Core Air Conditioning is ultra-professional in its dealings with suppliers and clients alike,
yet somehow manages to do so in a friendly, flexible manner. Structured systems do not
mean rigid practices. Indeed, Core's ability to adapt and change to devise the most
appropriate solutions to suit individual situations is well known.
The extensive scope of the product portfolio facilitates this approach. Individually, anyone
of the principals represented offers a myriad of air movement solutions. Taken together,
they are a formidable armoury in satisfying clients' needs.
Core Air Conditioning is all about partnerships ... the partnership between management
and installers; the partnership with clients; and the partnership with suppliers. Effectively,
Core Air Conditioning acts as the conduit through which the clients' needs are matched
with the appropriate suppliers products to provide the most effective, energy-efficient, air
movement solutions.
Brief details of its principal product ranges are as follows:Carrier
"
From the time Willis Haviland Carrier invented the basics of modem air conditi ~,g in
1902, Carrier has been the world leader in the manufacture:and sale of heating,
ventilating, air conditioning, hvac systems and products. He truly created a century of
possibilities that is now embodied in the extensive and diverse Carrier portfolio of today.
Moreover, his invention also made possible incredible improvements in health care,
manufacturing processes, research, building capacities, food preservation, art and
historical conservation, general productivity, indoor comfort and much more.
LG Electronics
LG Electronics is one of the world's leading electronics manufacturers, producing a wide
range of air conditioning products, consumer electronics and IT products. It has an
established reputation for pioneering industry innovations, especially in air conditioning.
Today;s LG range - and scope of applications - is vast., catering for all conceivable air
conditioning requirements.
Liebert Hiross
Liebert Hiross is synonymous with high-p rformance air conditioning systems. A typical
example is the unique Hirovisor concept which allows the user visualise and manage
one or more installations of Liebert Hiross air conditioning units, superchillers and UPs,
from one central point, the PC, where the software applications run.
https://arrow.tudublin.ie/bsn/vol43/iss7/1
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Core Air Conditioning Ltd
Unit A6, Centre Point Business Park, Oak Road,
Clondalkin, Dublin 22
Tel: 01 - 409 8912 Fax: 01 - 409 8916;
email: info@coreac.com Web: www.coreac.com

LG Art Cool range of air conditioning
products which more closely resemble a
designer wall-hanging than an ac unit

Carrier XPower ... top performance,
maximum flexibility

_.....

21.0

---...
------

-

Hirovisor - Total reliability in controls
and communication from Libert Hiross

=
[

Liebert
HIROSS
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Bathrooms of Distinction

•••

hile American Standard Plumbing (Ireland) was only established in 1999, the
brands it represents - Armitage Shanks, Ideal Standard, Trevi Showers,
Qualitas, Sottini, Dolomite, Borma and Jado - have had a major presence in
Ireland for decades. Indeed, some of them date back literally to the last century and are
regarded as pioneering originators of modern-day sanitaryware.

W

American Standard is the world's largest global manufacturer of bathroom equipment
and fixtures with a history that dates back to 1875 when The Standard Sanitary
Manufacturing Company made cast-iron bathtubs, washstands and water closets in
Pittsburgh, Pennsylvania. While the roots are American, today the business is trul
global with products ranging from exquisite luxury designs to everyday styles for ne
budget-conscious market segment.
American Standard Plumbing (Ireland) came about following the acquisition of Armitage
Shanks and Qualitas by American Standard back in 1999. Initially, all of the abovenamed brands continued to trade independently, being sold through two dedicated sales
teams. However, they are all now encompassed within the one trading entity.
The establishment of American Standard Plumbing (Ireland) Ltd brought about a
number of key benefits for customers, the most important being the creation of a
combined sales force operating over a dedicated geographical area selling all brands.
This bringing together of the two teams means a greater concentration of expertise
throughout the entire country.
In addition, many of the products !'ire now stocked at the company's distribution centre
in Dublin, further improving the level of service to customers, especially with regard to
product availability and order fulfilment. These reduced lead times are already being
experienced and will improve still further as new, more streamlined, logistics procedures
are fully implemented.
Another very important benefit is the striking headquarters building - incorpor ,/
dramatic product presentations in the purpose-designed showroom - which occupies a
prime site in Ballymount, Dublin 12. Ideally located just off the M50, it is easily
accessible from all sides of the city, and is perfect too for those travelling from the south,
north and west of the country.
Being part of such a massive organisation has brought other benefits. Access to research
and development resources on a much larger scale has resulted in new, innovative
designs and products coming on stream, thereby making for a far more dynamic and
pro-active operation.
Complementing these product developments is the establishment of a Creative Design
Team whose brief is to offer customers specialised advice and technical support to assist
them in choosing the most appropriate products and systems for their particular
requirement. This holds true right across the entire range of brands and covers all
manner of applications, be they domestic or commercial.

l

As such, American Standard Plumbing (Ireland) represents a formidable array of
sanitaryware fixtures and fittings from some of the world's leading manufacturers. The
choice of product offered is vast and caters for all market segments, from the ultraluxurious to the budget-price category. However, what is common throughout is quality
and value-for-money.
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American Standard Plumbing (Ireland) Ltd

01 On September 11 our U
plane hijacked by
terron crashed mto the

M50 Business Park
Ballymount
Dublin 12
Tel: 01 - 456 4525
Fax: 01 - 456 4505
email: americanstandarddublin@aseur.com
web: www.thebluebook.co.uk

World Trade Centet the
Pentagon and a field ID
Penn ylv~a killing
nearly 3.000 peopl U1 a
matter of hours

Art: Design : Sculpture

01 A Dutch lorry dri

ntenced to 14 years in Jail
after bemg found guilty of
killing 58 Chinese
umrugran found In
back of a lorry

Todays state-of-the-art multi-million euro, purpose-designed,
headquarters in Ballymount, Dublin 12

.. ..... .
:·:TREVI
.•......

bI'~

B~RMA
The first Dublin premises which were located at Cookstown,
Tallaght, Dublin 24

Sottini

JADO
The original manufacturing plant in Arklow, Co
Wicklow
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Contacts
Michael Clancy, Managing Director
Daren Lowndes, Sales Manager

Driving Forward The Boundaries
ichael Clancy established 3D Air Sales(Ireland) Ltd in 1998 to distribute the
extensive range of air conditioning products manufactured by Mitsubishi
Heavy Industries (MHI) throughout Ireland. MHI air conditioning systems
have the highest reputation for top quality and long-term reliability, the company's
engineering history dating back to the 1870s and embodying a culture of innovation
and manufacturing excellence that has led to many industry firsts over the years.

M

The most recent example is the revolutionary range of EHPAC split and multi-sp .
systems which are based on R410A refrigerant. This range represents a major
breakthrough in air conditioning technology, especially in respect of enhanced
performance and energy efficiencies.
The reason MHI went for R410A is that it has zero ozone-depleting-potential (ODP). It
is a pseudo-azeotropic refrigerant which, put simply, means that it behaves in the air
conditioning system as though it were a single substance, with virtually no glide,
despite being a blend (R32 and R125).
R410A has much better heat transfer properties than other common refrigerants, and
also has a higher density. This allows for smaller tubing diameters in the heat
exchangers and inter-connecting pipework, and lower refrigerant charge.
A remarkable CoP of 3.6 has been achieved with many of the new EHPAC systems.
Essentially, what this means is that for every 1kW of electrical energy consumed, the
system will deliver 3.6kW of heat into the conditioned space.
Other innovative features include the use of electronic expansion valves (EEV),
h
is the same technology used in advanced VRF systems, and a superior controls system
which is ultra-sophisticated in terms of capability but s~ple to understand and
operate.
MID has been manufacturing air conditioning systems for over 40 years, the portfolio
now extending from small systems to large modular systems for commercial
buildings. In addition to EHPAC, the range includes wall-mounted split systems of
1.8kW, right up to multi-splits and large ducted heat pump systems with a 28kW
rating. Then there are the VRF inverter systems - the KX 2-pipe, the KXR 3-pipe, and
the K-Max modular systems with capacities up to 126kW. All are suitable for R22 and
R407C refrigerants.
To complement the quality and diversity of the product portfolio 3D Air Sales also
provides design and engineering support, working closely with the consultant and
installer to devise the best possible solution to meet the client's needs.
Applications catered for include office buildings, hotels, retail outlets, department
stores, gymnasiums, r staurants, pubs, banks, IT cleanroom and homes.
https://arrow.tudublin.ie/bsn/vol43/iss7/1
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3D Air Sales (Ireland) Ltd
Unit 8 Greenhills Business Centre
Greenhills Industrial Estate
Tallaght Dublin 24
Tel: 01 - 462 7570
Fax: 01 - 462 7611
email: micclan1@eircom.net
web: www.3dair.co.uk

of AC Energy Efficiency

SRK R410A advanced highperformance cooling/heat pump
system

EHPAC - Enhanced high-performance
air conditioning

GHP - Gas Engine Powered VRF
Systems
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ADVANCED TECHNICAL PRODUCTS LTD
Contact: David Daly

Applying Knowledge & Experien(
hile David Daly's Advanced Technical Products Ltd (ATP) is a fledgling
business in company terms - it was established just three years ago - the
level of experience and technical expertise it represents is vast. David himself is
25 years in the building services sector. He is a fully qualified plumber, has an
engineering diploma from DIT, and has spent many years in the product supply sector
with a major multi-national.

W

Consequently, he has a unique understanding of all facets of a project, from the'
design and product selection stages right through to the installation, commission'
final document handover.

and

The scope of products and technical advice provided by ATP is all-embracing with a
major emphasis on heat exchangers, space heating, trench heating and pipeline products.
It will source and supply the most appropriate products for any given situation.
Moreover, it will manufacture customised units and systems involving a combination of
these products. Essentially, ATP's philosophy is about providing engineered, technicallydriven solutions for building services requirements.
David and his colleagues work very closely with consulting engineers and contractors,
making appropriate contributions to the overall process to ensure that the optimum
solution is arrived at. This includes the provision of full design and installation
specifications for all aspects of the project for which it is responsible.
Nor is ATP limited or restricted by having to use a particular brand. Whatever is most
appropriate for the client's needs is chosen. That said, it has a strong trading relationship
with a number of key suppliers for whom it acts as a distributor throughout Ireland.
These include Sill Line Perimeter Heating Ltd; Winter Warm unit air heaters; Bra
packaged HVAC equipment; and Minib low-voltage fan: coil floor convectors.
Other key product areas include Deco Val butterfly valves; Watts Industries' water
pressure and safety valves; and ATP Advantec, a range of own-brand warm air curtains.
Apart from working closely with consultants and contractors, ATP also caters for bespoke
applications, very often carrying out site visits to trouble-shoot a problem area and then
devising and sourcing a solution which eliminates the problem.
ATP is highly-respected across the entire building services sector and renowned for its
ability to tackle and solve all manner of problems. Hence its very broad-based client list
which, apart from leading consultants and contractors, also includes the prisons service,
Government bodies, hospitals, financial institutions, etc.
"ATP is not merely about the provision of products", says David, "but more about
relaying and applying our considerable knowledge and experience to a particular
situation, and identifying and providing the best-value solution for the task in hand."

BRADE
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Advanced Technical Products Ltd (ATP)
Unit 219, Block C, Blanchardstown Corporate Park 2,
Ballycoolin, Dublin 15
Tel: 01 - 885 3792 Fax: 01 - 885 3793
email: dalymail@eircom.net

to Devise Customised Solutions

Sill Line perimeter Warmline
trench heating

Typical Brade condensate pump set
Winterwarm XR unit air heater

Minib floor fan-coil unit with a
wooden finish
ATP's purpose-designed premises in Ballycoolin, Dublin
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Honeywell
Honeywell Expands it's Presence in Ireland
oneywell is a $23billion diversified technology and manufacturing leader. Global,
progressive and emiched by a long heritage of achievement, Honeywell
innovations are building a world that is safer, more comfortable, more secure and
more productive.

H

This success stems from a clear focus: automation controls. The basis for the company's
founding in 1885, today, this proven expertise supports the Cbmpany's leadership in
bringing the benefits of control technology to its customers around the world.
Honeywell Building Solutions can be tailored to the needs of any facility no matte how
complex. From individual controls to a fully-integrated solution, Honeywell tec
ogy
masterminds building management, fire and alarm, CCTV and digital video survel lance,
access control, time and attendance monitoring and asset management. After sales
service is provided by one of the largest customer support organisations known to the
industry and this ready access to local expertise has helped Honeywell to create strong
working partnerships with all its customers.
Operating in Ireland for over 25 years, the market for Honeywell building controls,
systems and services covers every kind of location and every kind of customer, working
closely with end users/occupiers, property owners and developers, building services
consultants and management contractors. This includes the fast-growing pharmaceutical
manufacturing industry.
With 20-plus years pedigree in this sector, it is Honeywell's ability to provide a full range
of validated solutions that makes its offering in Ireland particularly suited to
pharmaceutical applications. FDA rules, including compliance with 21CFR, Part 11,
require strict environmental monitoring for such facilities. In order to fulfil this nonnegotiable rule Honeywell's integrated enterprise management system enables life
science customers to manage, collect and record key data and so deliver compliance in
line with FDA traceability requirements. Honeywell' technology fulfils critical-to-quality
~rful
monitoring, event management and reporting. No other company offers more p
or comprehensive automation and controls.
This is backed by a team of internally-trained validation experts, all of them conversant
with current regulatory expectations.
Each service is designed and installed and delivered as part of a perfectly-integrated
solution and to reflect Honeywell's uncompromising commitment to quality standards.
This extends far beyond installation and commissioning. We continuously monitor,
evaluate and adjust the building's performance. To keep customers delighted, our
support must be every bit as exceptional as the control systems we install.
Supporting Honeywell's increased presence in Ireland is Gerry Pembroke, Operations
Manager - Ireland.
Gerry, formerly of FUikt Woods, has many years experience in delivering tailored
solutions for large-scale projects and will, be able to provide customers with a wealth of
knowledge and experience, as well as an important first point of contact for any project
queries.
For further information, please contact Gerry Pembroke on Tel: 01 - 456 5944.
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Honeywell Building Solutions Ltd
Unit 1 Robinhood Business Park
Robinhood Road
Dublin 22
Tel: 01 - 456 5944
email: gerry.pembroke@honeywell.com

Green Light for Honeywell expansion In Ireland

From individual controls
to a fully-integrated
solutions, Honeywell
technology masterminds
bUilding management, fire
and alarm, CCTV and
digital video surveillance,
acc
ntrol, time and
atte
ce monitoring and
asset management.
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... But Then Does Anything Really Change?
n concluding this look back
over 40 years it is
heartening to rem mber
and enjoy the many high
points we have all shared,
both in our commercial and
personal lives. Of course there
were trying times too, but then
such is the circle of life. It is
important to move on and
build on the positives while
learning from, but then
consigning to history, the
negatives.

I

the update in the early 19805.
Quite simply, it revolved
around the tendency of the
industry to attract
unscrupulous operators out
for a quick killing.

Whinge Syndrome.
That said there is one negative
which the industry as a whole
ms incapable of shaking off.
Ironically, it invariably
coincid with the cyclical
boom times the industry
enjoys. From the mid 19605 it
was fuelled ( ic) by a
uc
ion of critical industry
There is always m
de elopments, affecting both
there ready to und
the dom tic and
to
the point of inSlmit:y.
industrial/commercial market
corners
are cut,
segments.
professionalism g
out the
window, standards - both
It began in housing with the
good practi and statutory original impact of central
are ignored, and ultimately the
heating, especially oil-fired
customer/ client IS shorty t ms; then there was the
lid fu 1, back-boil r ra; n xt changed.
cam the natural g bonanza;
and finally the massiv boost
of th TIger Economy years
which ha e
annual house
completions nse to th 60,000
mark.
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